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Screening and testing technologies that deliver rapid health information to
consumers and healthcare providers
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Forward
Looking
Statements

All statements pertaining to future financial and/or operating results, future
growth in research, technology, clinical development, and potential opportunities
for Akers Biosciences, Inc. (Akers or the Company) products and services, along
with other statements about the future expectations, beliefs, goals, plans, or
prospects expressed by management constitute forward-looking statements.

Any statements that are not historical fact {including, but not limited, to
statements that contain words such as "will," "believes,” "plans, " "anticipates, "
"expects,” "estimates") should also be considered to be forward-looking
statements.

Forward-looking statements involve risks and uncertainties, including, without
limitation, risks inherent in the development, commercialization and/or timelines
and expectations for revenue of potential products, uncertainty in the results of
clinical trials or regulatory approvals, need and ability to obtain future capital,
and maintenance of intellectual property rights and other risks discussed in the
Company's recent Form 10-K and other reports filed with the Securities and
Exchange Commission which are available for review at www.sec.gov.

Actual results may differ materially from the results anticipated in these forward-
looking statements and as such should be evaluated together with the many
uncertainties that affect the Company's business.

The Company disciaims any intent or obligation to update these forward-looking
statements.




Free Writing
Prospectus

This presentation highlights basic information sbout the Company and the offering. Becsuse
it is & summary, it does not contain all of the information that you should consider before
investing. This offering may only be made by means of a prospectus. Except as otherwise
indicated, this presentation speaks only as of the date hereof.

This presentation does not constitute an offer to sell, nor a solicitation of an offer to buy, any
securities by any person in any jurisdiction in which it is unfawful for such person to make
such an offering of solicitation. Neither the Securities and Exchange Commission {the "SECT)
nar any other regulatory body has approved or disapproved of our securities or passed upon
the sccuracy or adequacy of this presentation. Any representation to the contrary is a
criminal offense.

This presentation includes industry and market dala that we ohbiained from indusfry
publications and journals, third-party studies and surveys, internal company studies and
surveys, and other publicly available information. Industry publications generally state that
the information contained therein has been obiained from sources beleved to be reliable.
Although we believe the industry and market data to be reliable as of the date of this
presentation, this information could prove to be insccurate. Industry and market dsta could
be wrong because of the method by which sources cbtained their data and because
infarmation cannot always be verified with complete certainty due fo the imits on the
avalablity and reliability of raw data, the voluntary nature of the data gathering process and
other limitations and uncertainties. In addition, we do not know all of the sssumptions that
were used in preparing the forecasts from the sources relied upon or cited herein.

We have filed a regisiration statement on Form 5.3 (Including a preiminary prospecius
supplement) with the U.5. Securities and Exchange Commission (the "SECT) for the offering to
which this presentation relates. Before you invest, you should read the prefiminary prospectus
supplement in the registration statement {including the risk factors described therein) and
other documents we have filed with the SEC for more complete information about the
Company and the offerind. You may get these documents for free by visiting EDGAR on the
SEC website at httpy//www . sec.govy

Alternatively, the Company or any underwriter participating in the offering will arrange to send
you the prospectus if you coniact: Joseph Gunnar & Co., LLC., Prospectus Depariment, 30
Broad Street, 11th Floor, New York, NY, 10004, telephone: (888) 248-6627 or emall:
prospectus@igunnar.com




Offering
Summary

Listing

Offering Type

Over-allotment

Use of Proceeds

Sole Book-Runner

Akers Biosciences, Inc.

NASDAQ: AKER
AIM: AKR.L

Common Stock (100% Primary)

15% (100% Primary)

Growth and Working Capital

Joseph Gunnar & Co.




Technologies
that deliver
fast, accurate

and h Igh Iy Growing Growing Sales and Growing
cost-effective Product Portfolio Distribution Capability Global Market

h eda It h Six products currenthy New leadership and Point-of-care diagnostics
- . commercialized commercial team market to reach 527.5bn by
information 2018
Robust pipeline may result In Right-size and skills
nine products in market by end Need for significant healthcare
of 2017 Mew sales strategles cost savings Is drlving demand

for new peint-of-care tests

Despite its current size, Akers Bio competes in multi-billion dollar
markets of clinical diagnostics, health and wellness and safety
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Experienced
executive team
focused on
profitable

growth and
expense
reduction

Raymond F. Akers, Jr. Ph.D.

John ). Gormally

Wice Chairman

Chief Executive Officer

Co-founder of Akers Bio
25+ yearsinmedical diagnostics

Invented Akers' products and technologies: holds
mumerous patents

Fh.D. in Mewroc hemistry, Morthwestern Unbversity

Tony Saporito

30 years with global medical technology company
Becton Dickinson.

Managed large distributio nnetworks as well as direct
zales to hospitalsand reference laboratories.

Has led global sales functions with up to 250 assodates
and $1.1 billion in revenues.

Leaderof start-up that sold for 33« eamings in 2 years

Douglas Carrara

Wice President, US Sales ond Distribution

Vice President, Global Marketing & Commerciol Ops

204 years’ experience in diagnosticssales

Held sim ilar positions with Midmark Corp. and
Convatec, a division of Bristol Meyers Squibb

Gary M. Rauch

Vice Fresident, Finonee

35+ years in accounting, information systems, and
operations consulting

Engagements in healthcars, manufacturing and
distribution

25 years’ experence in sales, marketing and global
operations in dinlcal diagnostics

Held similar position s with Quest Dlagnosticsand
Becton Dickinson




Akers
addresses the
large and
growing global

IVD market

* InVitro Diagnostics (IVD) are tests that take place outside of the body
*  Hey factors driving IVD market growth:

— increasing demand for rapid and non-invasive diagnostics

— availability of more point-of-care tests

— aging population

Largest IVD Markets
USA (47%)
Westem Europe (31%)

\{

The WD market
outpaces
pharma industry
growth

Fastest Growing IVD Market
Asia Pacific (CAGR 11.3%)




6 proprietary
technology
platforms
provide the
foundation
for product

development
and external
licensing

Technology Platform

MPC™ - Micro Particle
Catalyzed Biosensor

PIFA® - Particle
ImmunofFiltration Assay

REA " -Rapid Enzymatic
Assay

seraSTAT®

SMC"™ - Synthetic
Macrocycle Complex

minDNA

Description

Permits the ropid determination of
blamarkersin breath conden sate

Selective filtra tonof microparticlesin

response o antibody S antigen
binding

Detection of Wood and wine
metabolites through enzymatic
chemistresin quantitotive or semi-
quantitative formats

Ropid production of Senm from
Whale Blood in minutes through the
wse of membrone technology.

Novel organicmacrocycliccompounds
and electronicreaders determing
quantitative levels of therapeutic

dngs

Anolysisof DNA Inoneminute using @
hand-haldreader

Product
Example

=
PHFA Heparin/Pre
T
Tri-Chalesterol B ill
4 Berasyar
Mot yet commerdalized
Not yet commercialized




Overview of Selected Commercialized Products
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The only rapid
test to detect a
potentially fatal
allergy (HIT) to
the blood
thinner Heparin

4 million HIT tests conducted annually in the US alone — all of which could be
replaced with Akers Bio's PIFA test

Results within 10 minutes vs. 24-72 hours for outsourced lab results

Reduces unnecessary costs incurred with standard protocols, saving a typical LS.
hospital > $1 Million per year

Currently selling in the US and China
Launch in Europe 2017

= New Go to Market Strategy with 3 phases of growth:

1) Value expressed in price

2) Integrated Delivery Metworks

3] Awareness campaign

+ Cardinal and Fisher: US medical device distributors

+ Direct sales force

= Telesales partner

= Internationally via In-country distribution partners: Novotek China
* Evidence based outcomes value proposition

HIT = Hepasine hiducad Theembosytaparia 10
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Akers Bio's rapid
diagnostic tests
transform
traditional
healthcare
testing

There are 4 million tests for Heparin-induced thrombocytopenia
every year in the US alone using slower, traditional methods

Traditional Testing
[ELISA)

PIFA-PLLISS®

(Akers Bio)
Egquipment CapEx required Mo CapEx
and Process Commonly outsourced Performed In-house
Time 1o 1 to 3 DAYS turnaround Rapid = 10 MIMUTE test
Results
Cost per Test [US) 5150 -5300 [Us)$110-5125
=~ 1,000 to 53,000 phammacy
Significant i ““;'E :Tar:”*
Related Costs P

~ 52,000 to 56,000
extended length of hospital
stay

testing negative

Customer Value:
Potential to save a typical US hospital well over $1 Million annually




Akers Dlgltal Antioxidants and weight loss products - multi-billion dollar markets
s i Akers Wellness products provide valuable health Information in a consumer-
Health / mHealth W iriendly format }

Platform

BreathScan OxiChek™ — breath-based device providing rapld, non-invasive
determination of free radical levels and the efficacy of antioxidant supplements

Diagnostic tests
BreathScan KetoChek™ — breath-based device providing rapid, non-invasive
Sync dlrec“y WIth the identification of optimal fat-burning state for weight loss (nutritional ketosis)

Akers Wellness app o _
Akers Wellness Lync™ — app-enabled, multi-device readar, providing easy,
on any mobile or quantified personal health information via a smartphone or tablet

tablet

Signed Aerc-Med strategic partnership for selling and fulfill ment
Direct selling to multl-level marketing organizations

Distributicn model

= Multklevel marketing organizations
= Weight loss centers

* Health and fitness clubs

= Anti-aging physicians




Akers Wellness
App

The app allows
the user to track
and monitor
his/her health
over time

LATEST RESLLT
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Akers Wellness
App

The app gives
personalized
advice based on
the user's score

Recommendations
Significant Antioxidant Boosl

Significant improvemeant recommended

You body's sodiny 10 newtralize free radicale & wall
el avarage, indicatng a high level of oxidative. Progisct: ABC SuperDupsr ADK 100mg
afress. Signilicant changes ane required 1o reach & Haw aften: Daily

nealthiar level of oxdative strass.

Moderate improverment recommended Recommendations

Madsrata Antloxidart Boast
Your body's ability 10 neutralize fres radicals is |
average. Modarate changed e reguired to reach & Product: ABC Super ADK 50mg

healthear level of odative strass. FHerw aaften: Daily

Slight improvement recommended Recommendations

Your body's ability to neutrallze frea radicals is Basic Anticxiclamt Baost

shghtly befter than average. To maintain a healthy
faved of oxidative stress, a baskc mantanance
Fegiman Is naedad,

Product: ABC AOK 26mg
Harw ot Daly

14




Further
products
generating
revenues in
high margin

markets

Tri-Cholesterol “Check”

The only combined rapid test for
Total, HDL and LDL cholesterol

Retail markets in US and EU
targeted with strategic partners

Australia and Asian markets under
investigation

Revenue expected 2017

QBrEath Scan® Alcohol Detector

The only portable, disposable
alcohol breathalyzer in the US

Millions of tests sold historically
Marketing rights captured

Military, industrial safety
applications

15




Overview of Selected Pipeline Products
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PIFA Chlamydia

First rapid,
fingerstick test
for Chlamydia
infection

Most prevalent sexually transmitted disease
4. 7% prevalence in women aged 14-24 [no symptoms in women)
=4 million tests/ annually at Planned Parenthood @ $9.00 = 540 million

Single-use device based on PIFA technology
Fingerstick, less than 10 minutes

Perfect for minute clinics, university clinics, STD clinics
Serum or whole blood versions

Clinical trials highly successful
FDW approval expected 2017

Focus on Turnaround Time — achleving diagnosis and, If necessary, prescribing
treatment prior to patient leaving facility (unlike existing formats)

17




Breath
PulmoHealth

Breath tests for
biomarkers
indicating Lung
Cancer, Asthma
and COPD

LUNG CANCER: > 1.6 milllon people worldwide diagnosed annually
ASTHMA: 300 millien pecple worldwide diagnosed; prevalence up to 18%

COPD: 210 million people currently In treatment; up to 1 billion smokers at risk

Single-use, non-invasive device for pulmonary health screenings with the capacity to

dramatically change the speed and cost of diagnosing major respiratory conditions

In commercial development
Asthma clinical trials highly successful

File 510(k) for FDA clearance. In arder of filing: Asthma, COPD, Lung Cancer

Sesk distribution as companion diagnostics with prescription medicines; partner with

primary care-based dlagnostic sales organizations and distributors that market to
retall kealth clinics

18




Multiple rapid
tests are being
developed in
large
diagnostic

markets

akers
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2018 Launch
* PIFA Chlamydia * Lung cancer breath test
+ BreathScan KetoChek * COPD breath test
« BreathScan Asthma * Heart attack test
+ BreathScan DKA (diabetic
ketoacldosis)

+ BreathScan THC

Our rapid tests replace existing, slower testing methods




FY 2015 oM 2016

Revenue:
2016 - turmned - PIFA Products 1,391,017 $2,029,094
- MPC Bi - Products 296,328 195,040
the corner and osensar HoRte —— :
. - REA Products
moving her Products $107.149 §83.574
aggressively | Total Product Revenue: $1,794,494  $2,307,708
towards oS SIEE -
profita bi ||ty - Total me $2,307,708
. G Profit:
sales growing - whae
d Operating Expenses:
and costs General & Administrative $2,298,009
reducing Sales & Marketing $1,764,952
-Research & Development $932,.858
Net Los Attributable to Shareholders: $(9,311,913)*  $(2,207,707)
Basic & Diluted Loss Per Common $(1.81) $(0.41)
Product sales at 9M already exceeded I
entire year 2015 far appraximaotely S4.7
million in 2015
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A strong
balance sheet
gives Akers the
resources

to develop and

grow

Total Assets

Cash & Marketable Securities

Total Liabilities

Total Equity

Dec 31, 2015

$8,271,909
$4,427 163
$1,668,731

$6.603,178

As at

Sep 30, 2016

$5,779,906
$795,802
$1.309,406

$4,470,500

21




Clean
Capitalization

Capitaltzation as of September 30, 2016

Common Stock 5,452,545
Optionst 259,000

Total 5,711,545

L Weighted average exercise price $4.23

22




Clear path to
grow value
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